
About Origami Risk

Origami Risk empowers leaders in insurance, risk, and safety with a purpose-built, cloud-native platform  
that optimizes workflows for better data, better insights, and better collaboration. Through highly configurable  
solutions integrated on a single platform, Origami Risk supports the management of the full lifecycle of risk,  
from prevention to recovery — helping the experts reduce harm and loss, and respond more rapidly and effectively  
when it happens. Grounded in continuous innovation and a foundational focus on client success, Origami Risk 
 is trusted by leading organizations to enable greater resilience as they build for the future.

For more information, visit origamirisk.com.
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Better Renewals Start Year-Round
The Annual Insurance Program Lifecycle

Strong Renewals Are the Result of Year-Round Work
Teams that continuously manage insurance program data are prepared  
to submit stronger applications, negotiate from a position of strength, 
and reduce the cost and chaos of every renewal cycle.

Do your current tools support that kind of year-round continuity?

See how Origami Risk makes year-
round program management possible.
Request a demo.

When insurance program data stays current  
across the lifecycle, each stage strengthens  
the next renewal cycle.

Each cycle compounds the last.

Renewal work  
is often treated  
like a moment,  
but the program  
changes all year. 

How Current Data  
Strengthens Every  
Renewal Cycle
Connected, current  
data compounds.  
Value builds with every turn.

Insurance program data changes continuously: 
locations, assets, payroll, revenue, operations, 
exposures, subjectivities, claims, and carrier 
requirements. 

If those changes are captured only during 
renewal, teams are always working backward, 
and renewals become a scramble. Decisions 
made early in the year affect renewal outcomes, 
claims handling, and cost over time.
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Annual Insurance 
Program Lifecycle

Year-round maintenance,  
no off-season

	 Better data 1

	 Stronger submissions2

	 Faster coverage clarity4

	� Improved renewal positioning3

	 Lower friction and cost5

	� Stronger future renewals6

https://www.origamirisk.com/request-a-demo/

